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Three Fixed Income Questions Seniors Should Ask

Their Financial Advisor, Bank, and or Insurance Agent

1) Is this product guaranteed and if so what is the guaranteeing
party's financial strength? Just being guaranteed isn’t enough
anymore. Many financial products including annuities are
guaranteed by a company’s financial health, not the govern-
ment. Many Seniors are lulled into these products by bank fi-
nancial professional which can give the client the misunder-
standing that the bank / FDIC is insuring the investment when
they are not.

2) Can this investment lose any principal? Many conservative
investors are discouraged by the low rates that CD’s are offering
and often times don’t want to tie their money up to 2- 5 years for
a decent rate. So when an advisor offers a rate anywhere from 3
-7% 1n a “safe” bond fund, it seems like a logical choice. How-
ever, bond funds carry hidden expense and when interest rates
rise, bond fund holders will lose principal.

3) If I want 100% of my money back, how quickly can it be put
back in my account and are there any fees associated with mov-
ing it back? In this environment, I suggest seniors focus on li-
quidity and control. Since we don’t know what the future holds,
it’s important not to sacrifice control for a percentage point or
two.

The message is:
1) Don’t stretch for yield
2) If it’s sounds too good to be true it’s too good to be true

“I’m more interested in the return of my money
than the return on it... will Rogers

Disclaimer: This material is for informational purposes only and does not constitute an offer to sell or a solicitation to buy or

sell any security mentioned herein.



