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Retirement income is a popular conversation today, but it’s usually within the confines of the 
big three:  stock market investments, Social Security, and pensions.  They’re all critical       
components of a traditional retirement plan but what if there was another way for you to add 
both personal and financial value to your retirement?  A supplemental strategy that isn’t        
dependent on the stock market, changes to Social Security or the impact of a former employer 
going bankrupt.    
 
More and more, research and evidence comes to light that suggests the U.S. is facing a          
retirement crisis.  First is the large number of people who are not going to be able to save 
enough to maintain their current lifestyle throughout retirement.  Second is the growing number 
of baby boomers who do not feel connected to their job, and want to be part of something     
bigger that impacts others.  Third, more retirees are learning that it’s crucial to plan for the    
non-financial aspects of retirement, including replacing their work identity, staying relevant, 
and keeping mentally and physically fit.   
 
Unfortunately, media headlines continue to highlight the problem, not the solution.  Reality is, 
starting a business for retirement income can provide a number of important factors essential to 
a successful transition from work life to home life.  Most notably, the ability to address all three 
of the major challenges facing new and existing retirees.   
 
Unbeknownst to many, this life-changing trend toward retirees starting a business is well      
underway and gaining critical mass.  A 2011 study by Civic Ventures and MetLife reports     
approximately 25,000,000 people (one in four Americans ages 44 to 70) are interested in     
starting a business or not-for-profit venture in the next five to 10 years.  An AARP study      
constricts the statistic to baby boomers and suggests that over half of the 76 million U.S. baby 
boomers have an interest in entrepreneurship. In both cases, these are startlingly large numbers, 
suggesting that a tidal wave of new businesses are coming and, as a result, there will be a   
growing need for new, existing, and soon-to-be retirees to understand everything involved in 
starting a business to generate retirement income.   
 
This guide is designed for two types of motivated people:  Those who already have an idea 
about what type of business they would like to start, and those who may not yet have their    
initial business idea but know they want to do something that earns them money.  Both groups 
generally have unanswered questions and concerns that they want addressed, including whether 
a business in retirement is a prudent investment, what things they need to consider during a start
-up phase, what mistakes to avoid, and how to prepare themselves mentally for what’s at stake.  
No matter where they are at in the process, retirees considering this type of venture are not 
alone, and poised to make dramatic changes to their retirement plans and life.     

Are Pensions, Social Security, And the Stock Market  
The Best Ways To Generate Retirement Income? 



 
Yes.  Starting a business for retirement income can be a helpful way to put extra money in   
your pocket during retirement if it’s created the right way and is used as a supplement to other      
retirement income strategies.  A retirement business is an attractive alternative to traditional   
retirement savings vehicles because it generally requires a greater investment of time than   
money in the beginning, provides investment diversification, and the ability to capitalize on a 
strategy that wealthy families have used to amass fortunes and pass them on to future           
generations.   
 
Unlike a traditional retirement plan, in which you save money every pay period, there are a 
number of options when starting a new business that require very little money.  It’s time and 
energy, which many people have, that become their most valuable assets.  Whether it’s joining 
a direct sales company, starting a business in your garage, or simply renting out a room in your 
house, a retirement business starts by being creative and open to using the skills and resources 
you have.   
 
It’s been wrongly said that it takes money to make money.  The reality is, if you can’t make 
money without money, you probably can’t make money with it.  Therefore, instead of redirect-
ing existing or future savings to a business, start by investing time and energy to    ensuring it 
will work and won’t become a financial strain. 
 
As an investment, owning a business can actually reduce the amount of risk you have in your 
retirement plan.  A small business has what is called a low correlation to the stock market.   
That means if the stock market falls 10%, the income you receive from your business won’t 
necessarily fall by the same amount.  In fact, if you’re a landlord, or you’re running a          
home-based business, such as life coaching, the rent you collect or fees you charge clients 
won’t go down by 10% simply because the stock market did.  That’s an important component 
of diversification that doesn’t get talked about enough, especially since the Stock Market      
Almanac suggests that, on average, stock market corrections of 10% happen once every year, 
and adjustments of 20% or more happen every two-three years.  
 
Starting a retirement business also takes a page out of the handbook of the rich and powerful.  
The one consistent factor you see among the wealthy is that their fortunes are rooted in a     
business, which either they or someone in their family started.  Their fortunes are tied to       
entrepreneurship, hard work, leadership, and a desire to make a difference in their community 
and in people’s lives.  Furthermore, with some savvy estate planning, their efforts and         
businesses can pay dividends for multiple generations. 
 
Other financial considerations pertaining to a retirement business include Social Security,    
pensions, and taxes.  It’s a widely held belief that changes to Social Security benefits and      
age-eligibility are likely to change as boomers add pressure to an already burdened system.       
Moreover, with pensions nearly extinct, retirees need to be proactive in finding income         
alternatives to those programs.  While changes to Social Security and pensions may reduce a 
retiree’s bottom line, claiming small business tax benefits can help defer some of these          
anticipated changes and reduce their overall financial impact.  Making the concept of starting    
a business for retirement income a viable investment for new and soon-to-be retirees to        
consider. 

Does It Make Financial Sense For A Retiree  
To Start A Business?  Is It A Good Investment?    



 

An initial consideration for retirees starting a business is whether they want to sell a product or 

service they have developed themselves, or something created by someone else.  It’s not a topic 

you’ll find discussed on most business websites or in business books, yet it’s important because 

an individual’s personality, style, and skills will play a crucial role in their business success.  

One thing new business owners need to be aware of is that if they bring their own product to  

the market, they carry both the financial burden and the emotional load.   

 

We live in a capitalistic society, which means you’ll run into    

people who don’t like what you have to offer, who don’t want   

you to succeed, doubt your ability to make it work, and will let   

you and others know how they feel via conversations with others, 

online forums, web comments, etc.   

 

Not everyone is wired like Colonel Sanders, who took criticism in 

stride as he was told “No” over 1,000 times before he got a “Yes” 

on his famous chicken recipe.  And that’s okay.  If you’re not    

prepared to deal with the mental trials and tribulations that come 

from promoting your own product or service, don’t put yourself in 

that situation.  Instead, consider buying into an existing business  

or franchise with a proven track record and process.   

 

Keep in mind though, when you’re selling someone else’s widget, 

you’re usually less attached to it emotionally.  That makes it easier 

to criticize the operation and shift responsibility or blame when 

things don’t go well.  This is a slippery slope and an easy way for 

people to quit before they should.  In any event, your ultimate   

business success is dependent on what you do for the company,   

not what the company does for you.   

 

Retirees can further reduce emotional stress by aligning their     

personality and strengths with the type of business they hope to 

start.  By leveraging their personal assets in the beginning, retirees 

can hit the ground running without having to acquire new skills or 

overcome personal fears such as public speaking or cold calling.   

 

While retirees will inevitably develop some new skills in the     

process of starting a business, they won’t have to jump headfirst 

into a cold, unmarked pool.  They can wade into a section where 

they can touch, getting comfortable while keeping their head   

above water.  

 

Business Quotes 
 
“There are no secrets to 
success. It is the result of 
preparation, hard work, 

and learning from failure.”  
Colin Powell 

 
“Most of the important 
things in the world have 
been accomplished by 

people who have kept on 
trying when there seemed 

to be no hope at all.”   
Dale Carnegie 

 
“Sometimes when you    

innovate, you make     
mistakes. It is best to   

admit them quickly, and 
get on with improving 

your other innovations.”   
Steve Jobs 

 
“The entrepreneur      
always searches for 

change, responds to it, 
and exploits it as an           

opportunity.”   
Peter Drucker 

 
“Carpe per diem - seize 

the check.”  
Robin Williams 

 

 

Do You Plan To Sell Your “Baby” Or Someone Else’s?   



 

Understanding the numbers that are inherent to a new business can be difficult and frustrating 
for new entrepreneurs.  A business, especially your own, can start out very exciting as you 
dream of the freedom, financial gain, and ability to impact someone else’s life.  But it’s         
important for retirees to understand that businesses live or die based on how much work it   
takes to make them succeed, not the numbers or mathematical assumptions on paper. 
 
Frequently, retirees in the start-up stage will come up with a product or service that addresses   
a need that exists in a large market segment, let’s say a million consumers.  Then, they wrongly 
assume that if they can just capture 1% of the market, or get 10,000 people to purchase their 
product, they will be well on their way to retirement riches.  But starting a business based on 

those kinds of numbers is a sign of a true amateur, and a reason so 
many new businesses never make it past the first year.  If capturing 
that 1% of customers were that easy, 85% of new business would 
succeed, not fail each year.   

 
Aspiring writers represent another good example of people who 
need to understand the numbers.  Turning your idea for a           
children’s book, murder mystery, or cookbook into a $10           
paperback, then selling 5,000 copies, doesn’t seem 
farfetched.  Based on simple multiplication, how could any        
retiree balk at adding an extra $50,000 to their retirement           
account ($10 book x 5,000 buyers)?   
 
Attractive numbers, combined with the seeming ease of publishing  
a book these days, illustrates how the dream of a post-retirement 
writing career can be born.   Retailers, however, can take up to a 
55% cut from a book’s final sale price ($5.50 from a $10 item).   
 
That may not seem like a terrible split, considering the marketing 
and web traffic they bring to the table but, when you factor in the 
cost to produce a book (say, $3.50 per copy) plus another $1.00 
per copy or so for shipping costs, you could wind up actually   
paying people to read your book instead of making money.  That 
doesn’t mean it can’t work, it just means there’s more to it than 
coming up with a snappy boom title and simple money-making 
math on paper.   
 
Don’t take these points as discouragement.  Instead, this dose of  
reality supports the need to align yourself with a business that fits 
your personality, strengths, and the degree of work you’re willing  
to do.  Accomplishing this can be much easier if you have a      
formula for achieving business success, which, fortunately, is 
available as a comprehensive book (described at the end of this 
guide).  

Change Quotes 
 

“If you don't like          
something, change it.      
If you can't change it, 
change your attitude.” 

Maya Angelou 
 

“You must be the change 
you wish to see in         

the world.” 
Mahatma Gandhi 

 
“Never believe that a 

few caring people can't 
change the world. For, 
indeed, that's all who  

ever have.” 
Margaret Mead 

 
“If you do not change 

direction, you may       
end up where you                

are heading.” 
Lao Tzu 

 
“If you change the way  

you look at things,         
the things you look                

at change.” 
Wayne Dyer 

 

 

Do You Plan To Sell Your “Baby” Or Someone Else’s?   



As a warning to retirees, you cannot spend your way to business success.  Too often, new   
business owners spend unnecessarily in an attempt to fulfill their dream of being a respected     
entrepreneur.  Even before they get their first client they invest in the latest and greatest tablet, 
cell-phone, client relationship software, website, or office space in an effort to prove to       
themselves and others that they are in business and ready to make money.  Starting and running 
a successful business, however, has little to do with how much stuff one has, or how new it 
is.  It’s more about your mindset, sacrifices, and acquiring paying customers.  
 
Undoubtedly, start-up costs may include a physical location, business cards, telephone, and  
web presence, but new business owners are encouraged to minimize expenses.  This can often 
be accomplished by waiting until actual revenue from customers is available instead of          
periodically dipping into personal retirement savings to stimulate growth.  In a new business 
start-up, sometimes the best way to make money is to be conservative and save money.   
 
Therefore, before digging themselves into a financial hole they can’t get out of, retirees need to 
get a product or service to market as inexpensively as possible in order to prove that their      
concept is viable and that associated costs will no deplete their other savings.   
 
By minimizing expenses early on, retirees can also position themselves to weather unexpected 
storms.  One of the big threats any new business faces is under-capitalization (not having 
enough money to carry on in face of difficulties, industry changes, or business-specific          
demands, such as franchise requirements.)   
 
By creating a contingency budget and being realistic about actual needs versus wants, retirees 
can meet unforeseen challenges head on, enabling them to stay focused on growing their      
business instead of turning bitter, becoming soured on a franchise relationship or, worse yet, 
jeopardizing their customer’s experience.    
 
Hidden costs and payment delays are staples of the business process, so it’s important to go in 
prepared to deal with such matters instead of being merely reactive, or becoming paralyzed by 
the situation.  Interested retirees can find countless examples on the web.   
 
Very few business owners ever say, “My business didn’t cost nearly as much as I expected” or 
“I made twice as much as I projected.”  It’s usually the other way around, i.e.; “My business 
cost way more than I anticipated” or “Revenue is still light but we’re confident things are    
picking up.”  It’s all part of the learning curve new business owners experience. 

 

The Only Time You Start At The Top Is When Digging A Hole 



 
Starting a business to generate retirement income is a powerful and popular trend, and an      
essential consideration for those considering retirement.  It’s true that starting a business is 
much harder than simply plunking money into an investment account and placing a couple of 
trades.  But starting a business isn’t just a financial decision.  It’s one that can also help people 
manage the mental, social, and physical aspects of retirement.   
 
Whether starting a not-for-profit; embarking on a writing career; joining a network marketing 
company; or bringing a product to market, business start-ups signal a major change in the    
concept of retirement no one can afford to ignore and, if it seems right, begin working            
towards.  The following inspirational wisdom, inscribed in Westminster Abbey, concisely   
summarizes the point that any change, no matter how small or significant, starts with you!  
 

"When I was young and free and my imagination had no limits, I dreamed of changing 
 the world. 

 
As I grew older and wiser, I discovered the world would not change, so I shortened my 

 sights somewhat and decided to change only my country. But it too seemed immovable. 
 
As I grew into my twilight years, in one desperate attempt, I settled for changing only 

 my family, those closest to me, but alas, they would have none of it. 
 
And now as I lay on my deathbed, I suddenly realize: If I had only changed myself first, 

 then by example I might have changed my family. From their inspiration and             
 encouragement I would then have been able to better my country and who knows, I    
 may have even changed the world." 
 
The retirement landscape is changing.  Are you ready?  Are you planting the right income 
seeds?  The ones that will add diversity to your other, more traditional, retirement income 
plans?  Are you prepared to nurture those seeds by turning your passion into a business that 
makes a difference to you, and maybe to others and your community? Are you prepared to deal 
with the weeds?  Whether it’s the people who don’t believe in you, unexpected costs, or other 
challenges, you don’t have to fight them alone or without expert support!   
 

A solution for your retirement plans and goals 
 

Take the next, crucial step to a successful retirement.  Get our comprehensive book to starting   
a business for retirement income.  You’ll get our powerful four step formula for business   pros-
perity PLUS four other must-read retirement guides every new, existing and soon-to-be  retiree 
needs:   

 
  How to Discover Your Passion In Retirement 
  Seven Retirement Questions You’re Afraid To Ask 
  Eight Wall Street Words Every Retiree Needs To Know  

 
Order now with Special Bonuses! 
(see next page) 

http://www.retirementproject.org/business2.php
http://www.retirementproject.org/business2.php
http://www.retirementproject.org/business2.php


Don’t get left behind in one of  the largest trends to impact retirement planning.  
Staring a business for retirement income not only makes good financial sense, but it 
can also play a major role helping retirees stay relevant, mentally sharp, and active.  

 
 

 

Secrets of Starting a Successful Business For Retirement Income 

Life Changing Information For Every Retirement Plan! 
 
 
 

PLUS These Other Must Read Retirement Guides Just for You! 
A $30 Value 

 
 

 
 
 
 
 
 

 
 
 

An Exclusive Offer For You!  
The Business Book And Guides For Only $7.95  

 

Click Here 

Start Changing Your Retirement Today! 

Secrets Of  Starting A Successful Business For Retirement Income 

Learn the secrets of  turning a passion into extra money and 
creating a happy, healthy, and connected retirement. 
 

    Simple, easy to apply four step formula to success 
 

    Turn your passion into a retirement income stream  
 

    Avoid costly mistakes & get that first customer  
 

    Get the word out with free marketing and Public  
        Relations Strategies… AND MORE  

http://www.retirementproject.org/business2.php
http://www.retirementproject.org/business2.php
http://www.retirementproject.org/business2.php


Exclusive:  Retirement Wellness Package 
It’s time to Plan For You & Not Just Your Money 

Click Here For Immediate Access To The Book & Bonus Guides   
Not Available Anywhere Else! 

 

Only $12.95 
Ironclad 60-day money back guarantee if you’re not satisfied 

The Naked Retirement Book and Bonus Guides 
 

All For only $12.95 - Savings Of Over 70% 

Naked Retirement:  Living A Happy, Healthy & Connected Retirement 
The 60 page book that started the retirement wellness transition and one of the first to 
help people plan for everyday life in retirement.  Take concrete steps to replace your 
work identity, stay connected to family and friends, as well as strategies to keep      
mentally and physically sharp.  A $19.99 value. 

How to Find Your Passion In Retirement 
Living a passionate life puts you in an exclusive club!   However, many people don't 
have a process for uncovering their passion in retirement. As you will see in the guide,  
I came across an amazing formula that will not only change your retirement but also be 
a positive influence in the lives of those around you.  

8 Wall Street Words Every Retirees Need To Know:   
People today are more responsible for their retirement than ever before. That means 
they need to know the key areas, relevant topics and questions to ask.   Whether you've 
recently  retired or are coming up on the horizon, you can feel confident in using these 
eight Wall Street words and concepts to help make the most of your life savings.  

7 Retirement Questions You're Afraid To Ask  
Retirement can come with some unanswered questions, including more     personal situ-
ations that can cause unnecessary worry and anxiety. No matter your situation, you're 
not alone in your thoughts or concerns. Join  us as we examine topics such as divorce, 
adult children, beneficiaries, part-time work, and more. 

How To Prepare Your Marriage For Retirement Guide  
Whether you have remarried or are celebrating a milestone anniversary, you know that 
men and women tend to have their own thoughts and ideas when it comes to just about 
everything, including retirement. That makes it critical for couples to take the time to 
communicate their thoughts and...  

The Art And Science Of A Successful Retirement  
Does retirement planning have to be so serious? We don't think so. That's   why we cre-
ated this fun and interesting guide to help new and future retirees see the important con-
nection between the personal and financial aspects. A side of retirement that can include 
pets, golf clubs, wine and more.  

http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://www.retirementproject.org/darkside-guides.php
http://retirementwellness.org/robertlaura/guides/sevenretirementquestionsrobertlaura.pdf
http://retirementwellness.org/robertlaura/guides/marriageguide.php
http://retirementwellness.org/darrenjohns/guides/successfulguide.php


 

Helping You Prepare For A Successful Retirement 

Robert Laura is the Retirement Activist who is committed to 

changing the way people think about and prepare for every             

aspect of retirement. His nationally syndicated columns at 

Forbes.com and Financial Advisor magazine reflect his ground 

breaking efforts to challenge the status quo of traditional            

retirement planning. 

 

As a former social worker and certified personal trainer turned money manager      

and author, he has found that retirement is among the most fascinating, yet least     

understood, phases of life.  Through interviews with celebrities, professional athletes, 

entertainers, leading experts, and his own clients, he’s develop a powerful message  

to tackle the mental, social, spiritual, and financial aspects of retirement.  His          

objective is simple: to help people create a no-regrets retirement plan. 

 

As the RETIREMET ACTIVIST, Robert founded RetirementProject.org and          

authored Naked Retirement, as well as a number of guides to help individuals        

succeed in this next chapter of life. In addition to his own writings, he frequently   

appears in major business media such as Wall Street Journal, CNBC, and Investor's 

Business Daily, Yahoo Finance, The Street, and more.  

 

Robert's presentations are ideal for every group, from business owners and             

executives to employees, associations, and senior citizens.  His charismatic and         

humorous style allows his audiences to get educated in an entertaining way as he     

creates a memorable experience that touches both the mind and heart. With thought-provoking insights, vivid 

stories, and a frequent dose of humor, he reaches audiences in a way they do not forget. 

 

His presentations are comfortable and enlightening because he helps people see the solutions for retirement 

and investing success through their own personal experiences and beliefs. In this manner he provides not only 

guidance, but also the motivation people need to attain the retirement and financial life they deserve. 

 

Robert conducts both trainings for other financial professionals as well as workshops and webinars for          

individuals and couples designed to help people prepare for every aspect of retirement. He has been a        

speaking and teaching economic, investment, and retirement based programs for over 15 years. He is married 

to his amazing wife Amie, and together they have a blended family with four children; Connor 10, Ava 9    

Lucas 8, and Drake 7. 

 

You can learn more about Robert at RobertLaura.com 

Or call 888-267-1138 

http://www.forbes.com/sites/robertlaura/
http://www.fa-mag.com/author/67/robert_laura
http://retirementproject.org/article-library.php
http://retirementproject.org/article-library.php
http://retirementproject.org/index.php
http://retirementproject.org/naked-retirement-plan-1.php
http://synergosfinancial.com/media.php
http://synergosfinancial.com/media.php
http://www.robertlaura.com
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